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MMPOMO-CTPATETI'TSA KOMITAHII B YMOBAX BUCOKOI'O AKIIIMHOT'O
TUCKY 3 BOKY KOHKYPEHTIB

Y ecmammi docniosceno nioxoou FMCG komnaniti 00 (popmyeants 3HUNCOK Ha NPOOYKYIIO 6 KAHALE CYYACHOI mopeiai,
HA PUHKY 3 GUCOKUM PIBHEM KOHKYPEHMHO20 cepedosuuyd. 30ilCHeHO ananiz puHKy 3 no2iady npogeoeHHs akyili 6 KaHai cy-
yacroi mopeieni. Jlocniooceno 6niue pizHoi 2iubuHy 3HUNCKY HA PIBEHb 00AMKOBUX NPOOANCIE, A MAKONC me, 5K NPOGEOCHHS.
akyitl 6nIusae Ha pe2yisapHi npooadici komnaniiu. Ha npuknadi komnanii 00H020 3 NPOGIOHUX NPEOCMABHUKIE PUHKY NPOOAXHCY
nuea 8 Yxpaini po3pobneno pexomeHoayii 08 NOKpAWeHHsA eheKMUBHOCMI NPo8edenHs axyill, NOKPAUjeHHsI KOHKYPEeHMO-
CHPOMONCHOCII, 301NbUIEHHS TOATLHOCE CROXMCUBAYIE MA NIOBUUEHHS 3A2ATbHUX NPOOAICI8 KOMNAHII.

Kntouoei cnosa: mpeiio-mapkemune, 3HUXCKA; aKyisn; epekmusHicmy axyiil; cmpameeis;, 6100xcem; 000amKosi npo-
oaoici; 6a306i NPOOAiC; NPupicm; RPOMO-CRipab; OUcmpubyyis;

Puc.: 9. Tabn.: 1. bion.: 7.

ITocTanoBKka npodjeMu. Y CydyacHUX yMOBaX yKpaiHChKUI PUHOK MUBA SIK CKJIaJ0Ba pU-
HKY TOBapiB MOBCAKACHHOIO MONUTY (DYHKIIOHYE MiJl BIUIUBOM HHU3KHU TpaHC(OpMaliiHUX
YUHHUKIB, Cepe/l IKUX KIIIOYOBUMHM € BIMCHKOBI Jlii, 3MiHa KyMiBeJIbHOI CPOMOXKHOCTI Hace-
JIEHHs Ta ajganTailis 013Hecy 0 HOBUX peaiiil. OJHUM 3 OCHOBHMX MapKETUHIOBUX 1HCTpyMe-
HTIB, SKHH 3aJUIIAETHCS JIETITUMHUM 1 J1I€BUM B YMOBaX 3aKOHO/IaBUNX OOMEXEHb 100 Mpo-
CyBaHHSI aJIKOTOJIBHOI TPOAYKIIi € I[IHOBa IMPOMOIIisA, 30KpeMa HaJaHHA 3HIKOK. OJHaK
3aCTOCYBaHHS 3HUKOK, 0COOIMBO IMTMOOKHX, Ma€ SIK MO3UTUBHI, TaK 1 HETaTUBHI HACIIIKH.

3 01HOTO OOKY, 3HMKKU CTUMYJIIOIOTh KOPOTKOCTPOKOBUI MPUPICT 00CATIB MPOAAXKIB, J0-
3BOJISIFOYM BUPOOHUKY TMMYACOBO IMiJIBULIMTH CBOKO KOHKYPEHTOCIPOMOXKHICTh y PO3APIOHIN
Mepexki. 3 IHIIOro — HaJMIpHA MPOMO-aKTUBHICTh, BUCOKA YaCTKA TOBApY, L0 Peali3y€eThCs B
akuii (MpOMO-THUCK) Ta MTUOOKI 3HMKKU MOXKYTh IPU3BOIUTH 0 BUKPUBIIEHHS CTPYKTYPH IPO-
JTaX1B, 3HIKEHHS PETYJISIPHOTO MOMUTY Ta Map>KUHAIBHOCTI, @ B JOBTOCTPOKOBIH MEePCIIEKTUB1
— 110 GOpMYyBaHHS 3aJIEKHOCTI CIIO)KMBAya BiJ IPOMO-11iH, TOOTO TaK 3BaHOT «IIPOMO-CITipati».

VY Takux ymMOBaX BaKIMBO JOCIIJINTH, K PO3Mip 3HW)KKH BIUIMBAE HE JIMIIE HA MPOAaxi
TOBapiB 3a aKIIIHOIO LIHO0, a i Ha PerynsapHi npofaxi. Takok HEOOXiTHO BU3HAYUTU MEXKY
MK €(QEKTUBHOIO MPOMO-AKIII€I0 Ta MIKIAJIMBOIO 3aJI€KHICTIO BiJl 3HI)KOK. OCOOIMBO aKTyaslb-
HUM € MUTaHHS PO3POOKHU MPOMO-CTpATerii, Sika 103BOJISE 301IbIITYBAaTH MPOJaXi, HE BTpava-
109U TIPU IIbOMY PETYJISIPHUAHN TIOMHT 1 YaCTKy PHHKY 11033 MEKaMH aKIIii.

AHaJti3 oCcTaHHIX J0c/iIxKeHb i my0Jikaniii. BB 3HMKOK Ha TPOAaXKi JOCTIIKYBaB y
coiil mpami [1] C. KpaBeub. ABTOp npoaHasizyBaB BIUIMB XapaKTEPUCTUK akiii (TnbOuHa
3HIKKH, TPUBAJICTh, THI aKIlii) Ha 3MiHU 00CATIB MPOJAXIB Ta JOXOMAIB Ha MpHUKIaai 634 ak-
[IHHKUX TOBapiB y po3apiOHOMY MarasuHi. byso BcTaHOBJIEHO, 1110 aKITii 31 3HHKKOIO MTOKA3yIOTh
Kparuii eexT: 301IbIeHHs 3HIKKH Ha 1 % y cepeTHbOMY IPUBOJUTD /10 IPUPOCTY NMPOAAXKIB
Ha 2,21 % npu dikcoBanux iHmmMx axropa [1].
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VY npocnipkeHHi [2] aBTOpH, BUKOPUCTOBYIOYM €KOHOMETPUYHE MOJEIIOBAHHS, POaHali-
3yBaJId BIUIMB CTPATETii MIHOBUX aKILii Ha MPOAYKTH XapuyBaHHS Ta HaIoi. 3a pe3yabraTaMu
BCTAHOBJICHO, 110 I[IHOBI aKIlii CTUMYITFOIOTH MPOJIAXI.

VY nocnimkenHi [3] aBTopu Aanu eMIIpUYHY OIIHKY €aCTUYHOCTI MPOIaXiB 332 NIMOMHOIO
3HUKKH Y IPOAYKTOBOMY CETMEHTI.

VY nocnimkenHi [4] aBTOpU KOHCTATYIOTh (DaKT, 0 MPOMO-aKIlii MOXKYTh CTUMYJIFOBATH KO-
POTKOYACHI TpoAaxi, ajie 0e3 MepCOHAIBLHOTO MiAXOMy MOXKE 3HMI)KYBAaTHUCh JIOSUIBHICTH 1
[IHHICTH OpeHaa.

BaxxnuBicTh POMOITIHHOT KaMmmaHii SIK 1HCTPYMEHTY TpPEHI-MapKEeTUHTY BHCBITIEHO Y
nparisix [5-7].

BugisieHHs1 HeoCaiIKeHUX YacTHH 3arajibHoi mpoodjemu. He3Baxkaroun Ha JIesKl Ha-
npaioBaHHs y chepi BU3HAUCHHS BIUIMBY ITMOMHM 3HW)KKH y TOPTiBIIi, JaHE MUTAHHS 3aJIH-
IA€ThCS AKTYaJIbHUM Ta NOTpedye MOJANbIINX JOCIIKEHb. A came: MPaKTHYHI MiIX0IH 110
BUMIpIOBaHHS €(EKTUBHOCTI Tpeiii-kamnaHiid, popMyBaHHs 30aJaHCOBAHOT TPOMO-CTpATErii B
YMOBaxX IMEPEHACHUEHHS PUHKY aKI[IsIMH, @ TAKO)K ITUTaHHS B3a€EMO3B’ 13Ky MK INIMOMHOIO 3HU-
KM Ta PETYISIPHUMU TpoJakaMu. bpakye mociipkeHsp, sSKi 0 po3KpUBaIM MPUKIAIHI MO
ONTHUMI3aIlil MPOMO-AUCTPUOYIIIT Ta BUSHAYCHHS «TOUYKH BTPATH €(PEKTUBHOCTI» aKIIii.

MeTo10 cTATTi € pO3KPUTTS 0COOIMBOCTEN BIUIMBY INTMOWHU 3HMKKH HA aKI[iifHI Ta pery-
JISIPHI TPOAAXK1 MPOIYKIIii, po3po0Ka MPaKTUYHHUX pEKOMEHAalii moao npomo-crparterii [IpAT
«Kapncbepr Ykpainay.

Bukaa ocHOBHOro Marepianay. B ymoBax BifiHM pUHOK TOBapiB MOBCAKICHHOTO BXKHUTKY
VYkpainu 3a3Ha€e CHIBHHX 3MiH. J[0 mouaTKy BiiiHM pHHOK NHBa B YKpaiHi BU3HAYABCS SK BHCO-
KOKOHKYpPEHTHHH. YOTHpH OCHOBHI BUPOOHMKH MHBa OyJIM 3MyIIeH1 O0POTHCH 32 BUOIp CIIOKH-
Baya Ha CBOIO KOPUCTh. [IMBO € ajKOTOJIBHUM MPOIYKTOM, a 3aKOHOJABCTBO YKpaiHHU MPSMO
3a00poHsi€e OyIb-IKy CTUMYJISLIIO MPOAAXIB: peKkiaMa B YCiX ii MposiBaX, KOMIUIEKCHI HabopH
(MMBO Ta 1HIIMN MPOAYKT), IEryCTallll Ta 1HIIE. Y TaKuX YMOBAaxX, OAHUM 13 He0ararbox JA03BO-
JIEHHUX 3aKOHO/IaBCTBOM 1HCTPYMEHTIB, aJjie, MOKJIMBO, HAllO1IbIII 11€BUM, 3aJUIIAETHCS TPOBE-
JI€HHS aKI[ii, ToOTO 3HMKEHHS LIHU MPOAYKTY B MEpeXi ado TOPriBesIbHIA TOYIll Ha NEBHUM
IPOMIXKOK yacy. /lo moBHOMacITaOHOrO BTOPTHEHHS PiBEHb aKlii OyB BUCOKHM, TPOMO-TUCK
(B1AHOIIEHHSI KIJIBKOCTI MPOAYKIIT MPOAAHOI B aKI[iI0 10 3arajibHUX MpojaxiB) csaras 75 % 3a
neBHUMHU Openam. Lle Oymna «crens» piBHSA NIMOMHU 3HU)KKH Yy TOM Nepiof yacy.

Jlesiki Ki1r04OBI I'paBLi pUHKY MMMBa YKpaiHU 3a3HAJIM pyHHYyBaHb BUPOOHMIITBA, CKJIa/IIB TO-
TOBOI MPOAYKIIii, 007aJHAHHS, A€SKI HaBITh Ha PIK BUOYIIM 3 PUHKY Ta Maike He MaJIu MTPOJIaXKiB
(ABInBev). BinbyBcs nepepo3mno/iiyl puHKY, 3HAYHO 3HU3UBCS PIBEHb OOpOTHOU 32 BUOIp CHOXKHU-
Baya, a/LKe pUHOK CTaB HeHacudeHuM. KiTro4oBi rpaslii, 3Baxaroun Ha 00CTaBUHH, IEPETVISHYIH
CBOT MIIXOMW 0 TUCTPUOYIIIi MPOAYKINi B Mepexax. 3HAYHUX 3MIH TaKOX 3a3HaB 1 MIIX1T 110
NPOBEICHHS aKIlii, IX KIJIBKOCTI Ta AUCTPUOYIIT came aKkIiifHUX TOBapiB, 1 HAHTOJIOBHIIIE — Ce-
penHbOi NMMOMHM 3HWKKU. BiOynocs 3HauHe 0XOJIOKEHHSI pUHKY MTUBa YKpaiHH.

[Ticnst BITHOBJIEHHS MOTYKHOCTEH BUPOOHMIITBA BCIX OCHOBHUX BUPOOHUKIB, pIBEHb KOH-
KypeHLii 30u1biyeThes. CriBnpals 3 MepekaMH MpOIyKTOBUX CYNepMapKeTiB royajia BiJHO-
BJIIOBATHUCH, aJI€ BXKE 3 BpaXyBaHHSIM HOBUX YMOB Ta HOBOI KOH IOHKTYPH PHHKY. SIK HacCIiJI0K,
piBEHb KOHKYPEHIII CTPIMKO 3pOCTa€, a 3 HUM 3MIHIOETHCS 1 MAX1A 10 TPOMOIIIi.

Hapasi, B 2025 poui kito4oBi BUpoOHUKH muBa, Taki sK: [IpAT «KapacOepr Yipainay,
O6omons, ABINBEV / Eefes ta Oasis 31TOBXHYIUCH 3 TTPOOIEMOI0, SIKa Majia MicIie J10 TOB-
HOMAacIITaOHOTO BTOPTHEHHs, a came: 30UIbIIEHHS IHTEHCUBHOCTI, TUCTpHOyLi TOBapiB B
MIPOMO, 301TBIIICHHS] YaCTOTH Ta TEPIOAY aKIii, 301IbIIEHHS TTMOWHM 3HIDKKHU Tomo. Hairo-
JIOBHIIINI TTOKa3HUK IPOMO-TUCK 3HOBY HaOmmxkaeThest 10 70 %, 1m0 Hece 3a co000 MEeBHI pH-
3UKH.
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3a BHyTpimHiMu ganuMu KomraHii Carlsberg Ukraine, Hamanumu kommaniero Nielsen,
BCTaHOBJICHO, L0 MTUBO CTAa€ JIeAaji OUIbIIe MPOMO-IHTEHCUBHHUM, IO BiZOOPAXKAETHCS SIK Y
30UTBIIIEHH] YaCTKH IMTPOMO-TIPOIAXKIB, TAK 1 B PO3MOALT acOpTUMEHTY. [ lornOneHHs JUCKOHTIB
IPUBEJIO 10 TOTO, IO CEPeAHs I[iHa Ha MPOMO 3aJMIIMIACS CTaOUIbHOIO B MOpiBHAHI 3 2023
pokoM. e mo3Bommno, monpu iHGIAIII0 0a30BOT IIHU, YTPUMATH CEPEAHIO 1IHY Ha IMHBO Bij-
HOCHO CTa01IbHO0 MOPiBHIHO 3 2023 pokom. Cepen ycix BUPOOHHKIB IMPOCITI IKOBYEThCS 3aJ1e-
JKHICTh BIJICOTKA 3POCTAaHHS MPOJAXIB BiJl NIMOWHU 3HIKKHM Ha Mpoaykilito. He mpomoroBani
IpOJIaXi, TOOTO MPOIaXi, AKi BiAOYBaIUCh 3a PETYJSPHOIO IIHOO, MAIOTh TEHACHIIIIO IO CKO-
poueHHs Ha (POHI 3MEHIIICHHS IMOMUTY Ha IPOIO3HuIIii 6e3 mpoMo. Tofl K mupoTa peryIsipHOro
ACOPTUMEHTY 3aJIMIIIIACH HA PIBHI MHHYJIOTO POKY, aJI€ BOHA BTPayae CBOIO YAaCTKY Ha KOPUCTh
aKLIMHUX MPOMO3ULINA. 3MEHIICHHS PETYISIPHUX MPOAAXKIB BiOYBAEThCS MEPEIyCiM 3a paxy-
HOK BUpoOHWKa O0010Hb. HalibinbIie CKOPOUCHHS PETYISIPHUX TPOJIaXiB B CErMEHTI: CBITIIE
nuBo, cepenHiid [IET Ta ekoHOMCErMEHT. 3ayBakUMO, IO I[i TP CETMEHTH MAlOTh HAHOLIbITY
CEPEeIHIO 3HIDKKY B aKIIil0 Ta IEMOHCTPYIOTh HAWOUIBIIHIA IPUPICT JONATKOBUX 00’ €MiB TIPO-
nax B akiii. Tooto migBumeHHs epeKTUBHOCTI MPOMO TIEBHOIO MipOIO PU3BOIUTH 10 BTPAT B
YaCTHHI PETYISpHUX IponaxiB (0e3 akiii).

Kareropist muBa Mae BUCOKY MMOBIPHICTh MOTPAIUTH B MPOMO-cIipaib. ToOTo, Kou To-
Bapy MEPEBAYKHO MPOJABATUMYThCSI 32 aKIII€I0, a YACTKA PEryJISIPHUX MPOJIAXKIB Oy/ie MiHIMalIb-
HOt0. L{e Moyke TaKoK MPU3BECTH 10 3arajbHOI CTarHalii Kareropii nuBa, 3aBMUpPaHHS KaTeropii
a60 majiHHsg 00’ €MiB MPOAAXKY KaTeropii nusa.

Ha pucynky 1 300paxeH0 npupicT akIiHUX Ta PEerYISpHUX IpoAaxiB muBa y 2024 poi mo-
piBHsHO 3 2023 pokom. Y 2024 poui 3aranpHuil npupict 06’emiB ckiaB 19 %. [Ipomo mponmaxi
3pociu Ha 51 %, a perymspHi npogaxi 3MeHImch Ha 24 %. BinOymnocst nepepo3noAiieHHsT yac-
TOK y NpoJa’kax Ha KOPUCTb aKI[IHHUX MpojaxiB (3pocTanHs Bix 58% y 2023 p. 1o 73%y 2024 p.).

Sales volume decomposition Volume share % chg. vs YA
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Puc. 1. JJunamixa pezynsipnux ma akyitiHux npooaxicie
y Kamez20pii nuea 8 Kanasi Cy4acHoi mopeieii
Jhxepeno: BHyTpiiHi gaHi kommawii Carlsberg Ukraine.

[Ipu npoMy 301TBIIEHHS YAaCTKH MPOMO-TIPOJAXKIB CYNPOBOIKYETHCS IMiJBUILIEHHAM iX
e(heKTUBHOCTI (32 YMOBH HEeBpaxyBaHHs ()IHAHCOBUX MOKA3HHKIB), TOOTO MPHUPICT TOAATKOBUX
00CHTIB 3pOCTae pa3oM i3 KUTBKICTIO IIPOBEICHUX MPOMOAKIIiil (puc. 2).
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Sales volume decomposition Lift % (Volume)
{1000L)
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Puc. 2. Ilpupicm 0ooamkosux 06’ emis 6 akyiio (egpexkmuenicmo axyii)
JIxepero: BHyTpitHi gani kommanii Carlsberg Ukraine.

Ha puc. 3 300paxeHo auHAMIKy TIHOWHU 3HWKKU. Y 2023 porli cepeHbO3BaKEeHA TITH-
O6uHa 3HWKKH Ha 1 11 ctanoBmiIa 22 %, Toxi sk y 2024 poui BoHa 3pocina a0 28 %.

Beer: Discount % - Beer: Price per L
Volume Weighted
70
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Puc. 3. Jlunamixa enubunu sHudCKU Ma ii 86N1US HA CEPEOHbO38ANCEHT YIHU
Jlxeperno: BHyTpitHi gaHi kommawii Carlsherg Ukraine.

301TbIICHHS CePEeIHbO3BAYKEHOT 3HIKKH JTO3BOJIMIIO 30€perTH CepeHIO I[iHy Ha IPOMO-
npormo3uilio Ha piBHI 2023 poky, cepenHs peryysipHa 1iHa 3a 1 i1 3pocia Bcroro Ha 3 % mpu
TOoMY, 1110 6a30Ba 1iHa 3a 1 1 30inpmunace Ha 18 %.

PosrasineMo nepepo3noait mpoayKilii Ha moJuili (puc. 4).
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SKU per store weekly Shelf decomposition Chg % vs YA
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mmm \Weight. Distribution (w)
(any promo)

mmm \Weight. Distribution (w)
(no promo)
Puc. 4. 3mina oucmpubyyii pecynapuux ma axyitinux SKU y 2023-2024 pp.
Ixepeno: BHyTpitHi gani kommanii Carlsberg Ukraine.

Y 2024 poui 36inbmryerbes KiabkicTh akiidnux SKU Ha nmomuii 3 49 no 66 oquHuIp Ha
onuH MarasuH. [Ipu iboMy KinbKicTs perynsipanx SKU He 30ib1ryBanacsk y nopiBHsHHI 3 2023
pPOKOM. Y CBOIO 4epry, 1i€ 3MyIlye BUPOOHUKIB pOOUTH OibIlIl 3HUKKH, PO3IIUPIOBATH acop-
TUMEHT 31 3HWKKO10. Take siBuIe Mae eeKT CaMOIiICUICHHS, aJ)ke BUPOOHUKH HaMararoThCsl
B YMOBaX IMOCHJICHO KOHKYPEHIIii MiATPUMYBaTH €(EKTUBHICTh CBOIX aKIliii.

JocnigumMo BUpOOHMKIB Ta BIUIMB iXHBOT MPOMO-CTpATErii Ha peryispHi Ta NpoMo-Ipo-

naxi (puc. 5).
Value % chg, Volume % chg. CWD* % chg. Vol SPPD** % chg. Discount % Volume
Total Total Weighted
chg.% /——:hgr%—\
49% T 51% 33% — 13% 22 |
BEER F 2% | — e — |2 -7‘- -2
106% "_ 100%, }—_ 67% 20% -23 1
S 24% “B4% 53 +50% [ - oo 25 I
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AaBEv S Fm <28 i 255 o BT 2 H—
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OBOLON. g5y, q- 9% e __ 9% ooy N 1-a2% _I 20 I
16% 9% 10% 0% -19
oASSCIS r 8% @-T 4% [E‘. h an -22

B Promo M Regular

Puc. 5. Bnaue npomo Ha pe2ynsapri npooasici 8 po3pizi 3a 6upoOHuUKamu
Ixepero: BHyTpitHi gani kommanii Carlsberg Ukraine.

Ha puc. 5 (psgok 1) HaBeneHuii 3arajibHU CTaH PUHKY NuBa. BimoOpakeHO akiliiiHi Ta
peryispHi npoaxi B po3pizi BUTOPTrY, 00’ eMiB, TUCTPHUOYILii, TOMUTY Ta NIMOMHU 3HIKKH.

Ha ¢oni 3poctanns npomo 00’emiB Ha 51 % perynsapHi mpoaaxi 1eMOHCTPYIOTh Clajl Ha
24 %, 110 B110yBA€THCS Yepe3 3MEHILIEHHS MOMUTY Ha MPOAYKIIIIO 3 pEryIsspHUMHU LIHaMU, IpU
CTaOlIbHOMY aCOPTHUMEHTI. AKIIi MpH LBOMY, SIK 30UIbIIYIOTh CBOIO MPUCYTHICTh HA TOJHII,
TaK 1 301IBIIYIOTh CBOIO €()EKTHBHICTh, TOOTO TIOMUT HA TaKi MPOIO3HUIIii.

3anexHO BUPOOHUKIB IMHBa MOXKHA 3POOUTH TaKi BUCHOBKHU:

1. Carlsberg mae cyTTeBe 301NIbIIEHHS 3aranbHOI AUCTpHOYyIii (He mpomo) 21 %, 110 cBOEIO
Yeproro BILUTMBAE Ha BiIcOTOK AUCTpuOywii akuidHux SKU (67 %) Ta 3011bLICHHS peryispHUX
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npojaxiB Ha 5 %. BiamoBimHo 10 TeHIEHIIi KaTeropii BiMOyBa€ThCs 3MEHIICHHS TOMHUTY Ha
perymsapai SKU (-13 % B nmopiBHAHHI 3 pUHKOBOIO Y -24 %).

2. ABInBEV Bin0yBaeTbcs 3MEHILIEHHS B1ICOTKA PETyIspHUX MpoAaxiB (-3 %) 3a paXyHOK
nonuty. To6To mocUIaHHA TUCKY caMe B IPOMO NpONo3uLlisx (+22 %) 3MeHIIye MONHT Ha pe-
rymsipai SKU (Ha -5 %), 1110 PU3BOAMTE A0 3HIKECHHS PETYIAPHUX 00’ e€MiB npojaxy Ha 3 %.

3. O60IOHb Ma€e HAMOLTBIIT BUPAKEHY Ta MOKA30BY CUTYAI[iI0 KOJIH 301IBIICHHS aKIIHHIX
NPOJAXIB PATUKAIBHO 3HIDKYE MPOJAK PETYISPHUX MPOMO3UIiH. 30UIbIICHHST TUCTPUOYLii
npomo Ha 71 % 30inbIye oOcsaru mpoaaxy B mpomo Ha 72 %, ane maiike He BEIe /0 IiJ[BU-
mieHHs nonuty Ha akuiiai SKU. [Ipu nboMy BUKIIMKaE 3HM)KEHHS MONMUTY Ha peryisipHi SKU
Ha 42 %, mo OuIbINe 3a TCHICHIII PHHKY.

[TopiBHSIEMO MTOKA3HUK 301IBIIEHHS 10IaTKOBOTO 00’ €My B akiito Ha 1 % 3HMKKH (puc. 6).
Volume lift per 1% of discount

Share of distribution ~=@=Carlsbergy =——ABInBev e==Obolon =—=Oasis
90 30%

¥
- @lsberg 5,
Avg discount oBvo“b
70 25%
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-22% -33%
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Puc. 6. Ilpupicm 0o0amxosux 06’emis 6i0n0GIOHO 00 2NUOUHU ZHUNCKU 8 NPOMO
Jxepero: BayTpimHi gani kommanii Carlsberg Ukraine.

HaitedexkTuBHimi mpoMoakiii 3a1€KHO MPUPOCTY MPOJIaXKIB MalOTh TaKl J1ana30HU 3HU-
ok jst: Carlsberg — 16-20% Tta 31-35%, ABInBev — 11-15%, O6osoni — 5-10%, OASIS —
31-35%. Lle o3Hayae, 10 caMe 3a TaKUX PIBHIB 3HIKOK MPOIYKITisl BiAMOBIAHIUX BUPOOHUKIB
cTa€e HaNOUIbLI NMPUBAOIMBOIO AJs crioxkuBayda. Carlsberg mokasye HaliBuIlly €()EKTUBHICTD y
HaMMOMyJISIpHIIIOMY CerMEHTI «ITOMipKOBaHUX» 3HIKOK (16—20%) 1 BogHOYAC IEMOHCTPYE Ji-
JEPCTBO B aKIliAX 13 BEJIMKUM 3HIDKEHHSM 1iHM (moHaa 30%), 3a0e3medyroun MakCUManbHUR
IPUPICT MPOIAXKIB.

Haii0inb1 BUCOKI JUCKOHTH 3MEHIIYIOTh €(DEKTUBHICTh Ha MOMIPKOBAHUX 3HMXKKAX, 1 K
HACJIIJIOK, y OUTBII TOBFOCTPOKOBIN MEPCHEKTUBI PO3MHUBAIOThH BiIHOIIEHHS MMOKYMIIS came J10
3HIKOK BUPOOHUKIB O60m0HE Ta ABINBEV.

Jns hopMyBaHHS peKOMEHJAIIH 0JJ0 PO3LUIMPEHHS MPOMOLIHHOI JisNTBHOCTI KOMITaHii
Carlsberg Ta miHiMi3aLlii pU3KKIB NOTPAIUISHHS Y «IIPOMO-CIIpaJib» AOLUIIBHUM € IPOBEACHHS
NOrIMOJIEHOTO aHaji3y PUHKY 3arajioM 1 pe3yJbTaTiB mpoaaxiB kommnanii. Takuii anamiz mae
3iIHCHIOBATHCA 3 YpaxXyBaHHAM AudepeHiialii 3a copTaMu NPOAYKIlii, THIIAaMH MTaKyBaHHS Ta
I[IHOBUMH C€rMeHTaMu. 3a 6a3y NOpIBHSIHHS 00paHO 3arajibHi MOKa3HUKHU PUHKY, SIK1 IOPIBHIO-
I0ThCS 3 MokazHukamu KapricGepr.
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Puc. 7. Iloka3nuku pe2ynsaprux ma npomo-npooaxicie 8 po3pizi purKy

ma xomnanii Kapacoepe 3a copmamu nuea
JIxepero: BHyTpitHi gani kommanii Carlsberg Ukraine.

[ToxazHuku puc. 7 cBi4aTh, 110 CBITIE MUBO, MilIHE MMBO Ta HAIIIBTEMHE MA€ TEHJICHIIIIO 10
3HIKEHHS PETYJIIPHUX MPOAAXKIB Y BIANOBIIL HAa NPOBEIEHHS akiii Ha ui coptu. [Ipu npomy
CBITJIE MIMBO Ma€ HAWOUTBIIMI MPUPICT MPONAXIB y MpoMo 1 HalmmmOm auckoHTu. KapicGepr
Mae JTy»e CX0’K1 TeHJIEHII11, CBITJIE Ta MiI[HE TMBO Ma€ 3MEHIIEHHS PETYIIPHUX MPOaXKiB Ha (PoH1
3pOCTaHHs MPOMO-TIPOAIaXiB. PiBeHb OIATKOBOTO MPUPOCTY B MPOMO, NMPH I[bOMY Ma€ BijacTa-
BaHHSI BiJ] PIBHIB PUPOCTY B CEPETHHOMY IO PUHKY, IEPEBAKHO 38 PAXyHOK HUKYUX JUCKOHTIB
B IIPOMO, HIXK 3arajioM 1o puHKY. Lle cTocyeThcs nepeBaxHO MIITHOTO MHBa, O1p-MIKCiB, CBITIOTO
Ta TEMHOT'0 ITNBA, TO/I SIK JIUIIE JIIsl HE(PUIBTPOBAHOTO CIIOCTEPIrae€ThCs BUIIUN PIBEHb IPUPOCTY
iz gac mpomo. [Tokaznuku KapiacOepr 3a Tunamu yrnakoBKH HaBeJIeHI Ha puc. 8.

AHani3 1aHux, MOJIaHuX Ha puUC. 8, 3aCBIAUYE, IO CKIISHE MMaKyBaHHA Ta BEJIUKI popmaru
[IET xapakTepu3yroThCs 3HUKEHHSAM OOCATIB PEryipHHUX MPOJAXiB MiJ BIUIMBOM aKIIHHUX
npono3uuiii. Boqnouac cepenniii popmat IIET neMoHCTpye 3pocTaHHs peryIsipHUX MPOJIaXKIB
HaBiTh 32 YMOB 3HauHO{ YacTKU npoMoliiif. [Ipore uepe3 MeHIINi piBeHb HAJAHUX 3HUXKOK I10-
PIBHSTHO 13 3araIbHOPUHKOBHMH, IPHPOCTH Y ILOMY CETMEHTI MTOCTYTAI0THCS PUHKOBHM ITOKa-
3HMKaM. CKOpOYeHHS AUCTPUOYLIi MPOAYKLIT y CKIISHIN Tapi KOPENIoe 13 3aralbHUMHU PUHKO-
BUMH TEHJICHITISIMH: CKJISTHA TUIAIIKA BXKE YETBEPTUM PiK MOCIIH BTpAYya€e MOMYJISIPHICTD CEpPeT
CHOXHBaYiB HA KOPUCTH AJIIOMiIHIEBOI OAHKH.
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Puc. 8. Ilokasnuku pe2ynapHux ma npomo-npooaxcie y po3pizi puHKy
ma xomnauii Kapncbepe 3a munamu ynakosku nuea
Jlxeperno: BHyTpilHi gaHi kommnawii Carlsberg Ukraine.

Posrisinemo nokasuuku Kapicoepr y po3pisi IIHOBUX CErMEHTIB MpoayKIii (puc. 9).

POI MAT TY Lift % Discount depth avg. %
50% 0% 50% 100% 0%  200% 400% 600%  -40 -20 0
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Puc. 9. Ilokasnuxu pe2yisaprux ma npomo-npooaxcie y po3pizi yiHosux cecmenmis npooyKyii
Jlxepeno: BHyTpiniHi gani kommnanii Carlsberg Ukraine.
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[Ipupoctn 3a paxyHOK akiiii BiAIMOBIIAIOTh 3araJIbLHOPUHKOBUM TCHACHIIISM, HaBITh 3a
HUKYOTO PiBHS 3HIDKOK. BOHOUAC CETMEHT ACMIeBOro MMBa IEMOHCTPYE HANTIPIIY PEaKIIifo
Ha MIPOMOAKIIii Ta XapaKTePU3y€eThCsl HANMEHIITNM CEpeHIM piBHEM 3HIKKU. Kpim Toro, y cer-
MEHTaX «EKOHOMY 1 «HHKYE CEPEAHBOT0» CIIOCTEPIracThCs 3HUKCHHS PETYIISIPHUX MPOJAKIB Y
BIJITIOBI/Ib HA IPOBENICHHSI aKI[iii. PemTa cerMeHTiB, HaBIaKu, OKAa3yOTh TIO3UTUBHY TUHAMIKY
B MEKaX MPOMOAKTHBHOCTI.

Crimparovrch Ha aHAJITHKY BUIIE, MOJKHA 3alIPOIIOHYBATH MPAKTHYHI PEKOMEH1allii, 010
3MiHu poMo-cTpaterii i kommnanii [IpAT Kapncbepr Ykpaina Ha punky Ykpainu, mo0 yHu-
KHYTH 3HAYHOTO BIUIMBY aKIIiil Ha pEryJsIpHI MPOIaxi.

Jlist BUpOONIEHHST PeKOMEHIallili BBEAEMO 1HJEKC, KW Oyle XapaKTepu3yBaTH BiJTHO-
[ICHHS TMUOWHY 3HIKKU 10 BenuuuHu auctpulyuii akuiinux SKU (ckinbku TT 3 akmiitHum
SKU 6epyTh y4acTp B aKIlii) — iHJEKC TPOMO-aCOPTUMEHTY (Tadi. 1).

Tabmuus 1
11ioxio ona onmumizayii npomo-cmpamezii

ITpomo-npupicr, Inpexc npomo-

ITinxin pos onmruMmizanii npoMo-crparerii
% aCOPTHMEHTY XA utnp P

['eHepye HeNMpOMOPIIHHO BUCOKI MPUPOCTH MPOAAXKIB Y MPOMO Ha
OJIMHUIIIO JUCTpUOYLii HIXK IX 4yacTka B acopTuMeHTi. [Ipupoctu B
MPOMO MaKCHUMAaJIbHO MOXKJIHBI.

Pexomennanii: 30UbIINTH AUCTPHUOYIIIO TPOMO 200 YTPUMYBATH il
Ha PiBHI.

['eHepye HeNPOIIOPLIHHO HU3bKI MPO/IaXKi B TPOMO Ha OJTMHHUIIO TUC-
TpuOYIii, ajle Mae BUCOKI mpupocTu. Moke OyTH HimeBuil OpeHs,
Bucoxkunii Huzbkuit SIKWHA TIPUPOTHO Ma€ MEHII MPOJaXi, HiXK OCHOBHUH aCOPTUMEHT,
(> cep.puHKY) (<100%) ajyie MaroTh BUCOKY IIPUBAOIHBICTH B TIPOMO.

Pexomenaamii: SKII0 MOKIMBO MiJACHIATH 0a30Bi MPoOgaxi Ta Jac-
TKY Ha TIOJIHIIL.

I'eHepye HENMpPOMOPIIIHHO BUCOKI NMPUPOCTH MPOJaXKiB B IIPOMO Ha
OJIMHUIIIO AUCTPUOYIIiI. AJle MPUPOCTH B IPOMO HIDKYI 32 OUIKYBaHi.
Pexomennaii: mizBUILEHHS] NPUPOCTY B IPOMO 33 PaxyHOK ITiJIBU-
meHHs npuBabdauBocti, POS MaTepiaiiB, 10/]aTKOBUX aHOHCIB Ta iH-
IIMMH HE [[IHOBUMH BaXKEJSIMU.

I'enepye HENMPONOPIIIHHO HU3bKI NPOAAXKI B TPOMO Ha OJJUHUIIIO JTHC-
TpUOYLIT HIDKYMIA 32 YacTKy Ha nosmii. [IpupocTu B mpomMo HmK4i 32
cepeIHbOPUHKOBHI. Mosxe OyTH HillleBUM OpEHJIOM 3 HEeNaCTUYHUM
TIOIIMTOM Ha HBOTO, HE € JIOCTaTHbO MPUBAOIMBUM Y TIPOMO.
Pexomennamii: miIBUIIATH TPUPOCTH MUITXOM 30UIBIICHHS TpHU-
Ba0JIMBOCTI Ta MOMITHOCTI ITPOMO, PO3LIMPHUTH 0a30Bi MPOJAXi Bif-
TOBIIHO JI0 YaCTKH IOJIHIL.

Bucoknii Bucokuii
(> cep.puHKY) (> 100%)

Husbknuit Bucoxkuii
(<cep.puHKY) (> 100%)

Husbknit Hwusbxuit

(<cep.puHky) (<100%)

xepeno: copMoBaHO aBTOpaMHu.

MoxeMo BUAUTHTH OCHOBHI peKoMeHaamii 1 BupooHuka Kapncoepr:

1. 3axuct ab0 po3ImUpPEHHs MPOMO-AUCTPUOYIIiT, TOOTO 301IBIIEHHS KITBKOCTI TOPTOBEIb-
HUX TOUYOK, 3aJlydeHuX A0 akuiil. Lle 103BonuTh yoe3neunTy KoOMIIaHiio Bl HaJiHHS peryisp-
HUX IPOJAXIB 1 30epertu npuBaldInuBICTh OpeHIy AJIS CIIOKMBaya.

2. ®okycyBanHs Ha SKU cerMeHTiB «IpeMiym», «CyneprpemMiym» Ta «anep-MeHHCTpiM».
3 momiAny MakyBaHHS JIOLUIBHO KOHIIEHTPYBAaTH NMPOMOAKTUBHICTH y cepennboMy IIETi Ta
XKepcTaHii OaHIi. BapTo yHMKaTH ImpOMOTYBaHHS MILIHOTO, TEMHOTO i HamiBTEMHOTO NUBa,
OKpIM BHUMAJKIB, KOJM MPOMO Ma€ Ha METi JOCSITHEHHS IHIIUX I[iJIeH, 30KpemMa IiIBUIICHHS
TUCTpUOYIIii, 301UTBIIIEHHS YaCTKH MOJUIII 00 3MIITHEHHS TO3HINH OpeHTy.

3. Bukopucranus mudepeHIiiioBaHIX MiIXO0IB 0 MiIBUIICHHS e(EKTUBHOCTI POMOAKITIi
came s Tux SKU, e HeoOximHo 3abe3meunTt npupict nponaxis. Lle moxe BimOyBarucs abo 3a
PaxXyHOK OUTBIINX 3HIKOK (OCKUTbKU OpeHn Carlsberg NeMOHCTpYy€e HAWBHIII MPUPOCTU caMe 3a
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YMOB 3HaYHOTO JMCKOHTY), a00 uepe3 HEIiHOBI IHCTPYMEHTH — aHOHCH akiii, POS-marepianm,
OpeHTyBaHHS Ta 1HIII JT03BOJICHI MAPKETUHTORI 3ac00H. BoHOYAC BaXKIIMBO YHUKATH HAJAMIPHOTO
PO3IIMPEHHS IPOMO-TUCTPUOYIIIT, MATPUMYIOUH OaTaHC MIX aKIIIHHAMH Ta PeryJIsipHUMU IIPpoJa-
KaMH, 11100 3ar001rTH SBUILLYY «IIPOMO-EKCIIAHCII», SIKE BXKe CIIOCTEPIraeThCsl Ha PUHKY Yy CerMEHTax
cBimioro nuga, Benukoro [IETy Ta ekonomcermenra.

BucHoBkH i npono3uuii. [IpoBenene 1ociiHKeHHs JO3BOIWIO BUSBUTH KPUTHYHY 3aJIEK-
HICTh MiX TNIMOMHOIO 3HMKKH B IIPOMO Ta 3MIHOKO OOCSTIB SIK aKIIHHUX, TaK 1 pEeryaspHUX MPO-
JJaKIB HAa PUHKY NMBa. Y BUCOKOKOHKYPEHTHOMY CEpeNOBHILI, OCOOIMBO B YMOBAaX OOMEKEHb
II0JI0 PEeKIaMyBaHHsI aJIKOTOJIbHOI IPOAYKIIiT, CaMe I[IHOYyTBOPEHHS CTA€ KIIFOUOBUM 1HCTPYyMEH-
TOM BIUTMBY Ha BHOIp criokuBada. BogHouac HaaMipHa IHTEHCHBHICTH IIPOMO, OCOOJINBO 3 TITH-
OOKMMM 3HMKKAMH, TPU3BOIUTH JI0 3HIXKEHHS PEryJSPHUX IPOAAXIB Ta (POPMYBAHHS «IIPOMO-
Cripai», 1[0 3MEHIIIy€ JOBTOCTPOKOBY €(EKTHBHICTh TPEiiI-MapKETHHIOBOT CTpATET1i.

Ha npuknani ITpAT «KapncOepr YkpaiHay BCTaHOBIIEHO, IIIO ITOMIpHI 3HUXKKHU (B MEXax
16-25%) 3a0e3neuyroTh BUCOKUI MPUPICT OOCATIB MPOJaXKiB 0€3 KPUTHUHOTO 3HIKEHHS 0a30-
BOTO MOMMTY, TOAI K HaJMIpHE MONIMOIEHHS IUCKOHTY 3MEHIIY€E eJIACTUYHICTh Ta PO3MHUBAE
CHOKMBYE CIIPHMHATTS BapTOCTI MpoaykTy. KommaHis Mae cuibHUE piBeHb 0a30BOTO IOIHUTY,
110 JI03BOJISIE 30CEPETUTHCH HE Ha 3HIDKEHHI I11H, a Ha ONTHMI3alii TuCTpuOyLii Ta miIBUIIICHH]
npuBaOIMBOCTI MPOMO-AKIIIH 32 paXyHOK HEI[IHOBUX 1IHCTPYMEHTIB.

Ha ocHoOBI pe3ynbTariB aHalli3y 3alpoIOHOBAHO TaKi MPAKTHYHI PEKOMEHIAIlii:

1. 3ocepenutrch Ha PO3MUPEHHI TPOMO-TUCTPUOYIIT (KimbkocTi TT, me mocTymH1 akIiitHi
SKU), a He Ha moJaNbIIOMY MOITIMOICHH] 3HIKOK.

2. YHHKaTH HaJMIpHOTO MTPOMO B EKOHOMCETMEHTI, HATOMICTh aKIIEHTYBaTH IPOMO-aKTH-
BHICTb y IIPEMiyM- Ta anmnep-MeHHCTPIM-CErMEHTAaX, a TAKOXK Y 3pyUHUX (hopMaTax maKyBaHHS
(kepcTsiHa 6aHka, cepenniit I1ET).

3. [ocunutu HeuiHoBy npuBadbauBicTh TpoMo (POS-marepianu, anoHcH, OpeHayBaHHS),
ocob6nuBo u1g SKU 13 BUCOKMM MOTEHI1aJI0OM PUPOCTY, aji€ OKH 1110 HU3bKOIO €PEKTUBHICTIO.

4. TlinTpumyBaTH 6ajlaHC MK IIPOMO Ta PETYJISIPHOIO MPUCYTHICTIO Ha MOJIHULI, 1100 YHU-
KHYTH BUTICHEHHS PEryJsIpHUX MPOJAXKIB 1 3HELIHEHHS OpeHy.

OTtxe, eheKTUBHA TPEWUI-MapKETUHIOBA CTPATETsl B YMOBaX BUCOKOI KOHKYPEHIIil Ma€e Oa-
3yBaTUCh HA TOYHOMY PO3YMIHHI €TACTUYHOCTI CTIOKUBYOTO MTOMUTY JI0 PIBHSI 3HUKKHU, TTPaBU-
JBHOMY PO3MOJLT MPOMO-AUCTPHUOYIIIT Ta BUBR)XEHOMY BHKOPUCTAHHI LIHOBHMX 1 HEI[IHOBUX
IHCTPYMEHTIB CTUMYJIFOBaHHS MTPOAAKIB.
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MARKETING PROMOTION STRATEGY IN CONDITIONS
OF STRONG COMPETITORS’ PROMOTIONAL PRESSURE

The article explores the effectiveness of trade marketing strategies in the Ukrainian beer market under conditions of
intense promotional pressure and legal restrictions on alcohol advertising. The study focuses on price promotions as the pri-
mary tool for stimulating demand in the FMCG sector, analyzing their impact on both promotional and regular sales. Using
internal data from Carlsberg Ukraine and Nielsen, the research examines how discount depth, frequency, and distribution
influence sales dynamics, consumer behavior, and brand positioning.
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MMPOBJIEMU I IEPCIIEKTHBH EKOHOMIKHU TA VIIPABJIIHHA Ne 3(43), 2025

MMPOBJIEMU MEHEJUKMEHTY TA PO3BUTKY ITPOAYKTHUBHUX CIUJI PETTOHY

The findings reveal a strong correlation between discount depth and incremental sales growth, while highlighting the risk
of a “promo spiral,” where excessive reliance on discounts erodes baseline demand and brand value. Between 2023 and 2024,
promotional sales in the beer category grew by 51%, whereas regular sales declined by 24%, with promo share rising from
58% to 73%. The average discount depth increased from 22 to 28%, enabling price stability despite inflationary pressures.
However, this trend also intensified competition and reduced elasticity in certain segments.

The analysis identifies optimal discount ranges for major producers: Carlsberg achieves the highest efficiency at 16-20%
and 31-35%, while other players show varying responsiveness. The study emphasizes the need for a balanced approach that
combines moderate discounts with non-price tools such as POS materials, in-store branding, and targeted assortment strategies.
Recommendations include expanding promo distribution rather than deepening discounts, prioritizing premium and upper-main-
stream segments, and maintaining equilibrium between promotional and regular SKUs to prevent long-term market stagnation.

The research concludes that an effective trade marketing strategy in a highly competitive environment should rely on
precise demand elasticity analysis, controlled promo intensity, and integrated use of price and non-price levers to sustain
growth without compromising profitability or brand equity.

Keywords: Price promotions; Consumer behavior; Retail marketing; Sales impact,; discount
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